F1Y91UNGY

1. Yanvium

O
O

O O O O

VUIANAN 5-7 AU

N13ANE1ATILYLALIDNLUULUUTIADIFINAUTANTIY (Business Model
Innovation Project)

snuiiantunayihudui

nsdmg e lUinseinsdfnyiuasAnasnsassdgsnalng

N3 AEDIANEIEUNTETUFITUTINA

aA150 Al AUl ag RN A LUNSAUAULALINYILALT 189U

2. INA9INNSNSZANYATLULY (ﬂZLLu‘L!Lgm 25 ASLUY)

@)

FUENT189IULAZAMNENYTAIVEUUBNT (10 AZIUL) - UTHiumNUgNABIINNg B
= 4’;’ a (3 2/ 1

Auandslun1sineen waglassaieguiay

ANUANESINETTALAZUINNTIUNIGIND (5 AZWUL) - Usuiliuanuwlanivsiuazainy

Jululsasswedlewessia

Vinwen1sdeansuazn1sdiaua (5 azuuw) - Useiliuanuiaulavesde

(Canva/PowerPoint) wazAnudataulunisanenen

N1591191U 0 UANKAZASYSIIU/AMUTURABEU (5 AZLUL) - USZIUAINNIThUIU
Juiinnsuseyy wasmsuseliulaeiveusiungy (Peer Evaluation)

3. laseas19(Template) Laus1891UDE9AZLDYA

O
O

Tdwaud TH Sarabun PSK 9u1a 16 (8Ua3u19 18 f11u)

[
=

Jafiuiduguian wavdululng POF Tnseasiasail:

> [dauwnii]

Unuan / Unlu: ¥ean1du, AngineIn1sdnnis, 51891391 ENT1303, F0lAsan1sgsns,
TeFeaBnnieusatinfnw (srynthnanusuinseundnveuiasauldveLiionIy
Tusslalunsliaziuw)

unanga / nnAnssuusenid (o13)

asUgyLlon, a13Ugn13n, a1sUAW



> [dauiionn]
unil 1: uniuazuulfalafiessia (Introduction & Business Concept) [3 AzuuL]

% 1.1 MuumazauEIAyvasgina: ilufieenyingsiall? Jaym (Pain Point) ves
andnlutigtupeesls?

(%

% 1.2 Ingussasavasgsne: iWhmnesvegdularszeveneesls?

% 1.3 9198sgaRUAMTOUINIS: 5UIBENYMLAY MIFUA Y3eFURUUNTUSNSIA
Wun R

Unil 2: NSAATIENENTNIINAINNNGIAA (Business Environment Analysis) [4 Azuuu]

¢ 2.1 MsaATzRan LInaaun1guan (PESTEL Analysis): * Jaduaiunisifies
(P), wiswgna (E), denuuayinusssu (S), walulad (T), Awindeu (B), wagngviuiy

v
a A

(L) Nilkasiagsnall
% 2.2 MINATITRENINLIRAaUA18TU (SWOT Analysis):

o ﬁ]mlfﬁﬂ (Strengths), ﬁméau (Weaknesses), lan1a (Opportunities), gUaTIn
(Threats)

a a o

% 2.3 ayudalalsuninisuyadu (Competitive Advantage): #415379v04L31

9

lofnIneudepnazls?

Un?l 3: N139BNUUVLNUNTWLUUTI9895573 (Business Model Canvas: BMC) [4 azuuu]
(UnAnw1989319/18n1m91579 BMC 913 9 Yo uazesuigsgasideniiazve)

% 3.1 nqugnAndmung (Customer Segments - CS)

& 3.2 Qm@iﬂﬁéwaﬂﬁgﬂﬁ’l (Value Propositions - VP)

% 3.3 92anmansidnfegnAn (Channels - CH)

% 3.4 AUFUWUSAUGNAT (Customer Relationships - CR)
% 3.5 nszudsela (Revenue Streams - RS)

% 3.6 NiWeInTHan (Key Resources - KR)

+ 3.7 nanssunan (Key Activities - KA)



% 3.8 Wuslinsnan (Key Partners - KP)
% 3.9 Iﬂsaa%wﬁuvgu (Cost Structure - IR)

UNY 4: NSANLEUY NAINTTURAN LAZAMUSURRYaURDEIAY (Business Operation &
SDGs) [3 Aguu]

x4

4.1 JUuUUN13INASINA: (B3UeInasdnaadu Wvesnudes, iaiudiu wie

>

SR sz la?)

£

4.2 WHUNMSUTMTIANsHasninensuyed: 1a5@ineernsagedng n1swus
wihalungy

.

4.3 MSYIUINITATUITLTITURALANEIBU (SDGs): §3tatlildudrgannanseny

%

fodawIndeu visetiewmaedinuagals? (wWu THussadueigesaasla, 9enuauly
YUy donnaesiuidmung SDGs vala)

uni 5: asunauaztatauauue (Conclusion) [1 AzuuL]
+ 5.1 agunwsaulaseu: lemaiulauazanudululdvesgsio
+ 5.2 dagriauaziumiansianluauian: guassaiionaintuwasissulle

> [dauiine]

% UTIUNYNTH / UnEed1989 (References) [1 azuuul: (szyuvasoyaseulal nilade
MIBUNANITNAUAUNNBE1NNABIAUTULUY APA)

% A1ANUIN (Appendix) [4 AZKUU]:

o Uuiinn1suseyungal (Group Meeting Minutes): 14 1381 @0u7l (V50013
Uszyueoulatiny Meet/Zoom) uauAMmTaeneuUseyuTINiy wazasui
wiaza3ineisetesls lasviesls

o uwuunasuMTUTEIUWaUTINGY (Peer Evaluation): @xndnynaunadli
Azluuiaulunguag1eau Y aunainusuile (Azwuuluduilazgniily
WsieUFuAzLULYAAALERTIIY)



